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• Matt Forcum – Shelby Realty Services

www.ILBusinessNavigators.com

Business Navigator 
Alliance of Southcentral 
and Southeastern Illinois

• Regional collaboration for the Community 
Navigator Program

• Purpose: provide professional outreach and 
technical assistance for local, state, and federal 
economic relief programs

• Mission: to ensure that small businesses in our 
region are competitive in applying for necessary 
resources

• Goal: position local businesses for success by 
acceleration business recovery and growth

Webinars

Outreach Events

Virtual Office Hours

Offer 1-on-1 Technical Assistance

www.ILBusinessNavigators.com
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THE STATE OF HOUSING

Matt Forcum
Shelby Realty Services

Housing Topics

National and State
Region
New Construction Trends
Rent vs Buy
Finance & Lending
Industry Upheaval & Uncertainty

National Info
125.7 mill ion occupied housing units in US 
(2022 Ameri can Communi ty  Survey)

66.1% of families own primary residences
(Federal  Reserve Survey  of  Consumer F inances)

Typical home: 1860 Sq Ft, 3 bed/2 bath, 
built  in 1985, occupied for 10 years, first 
t ime buyer is 35 y/o, repeat buyer is 58 y/o
Median Household Income: first t ime buyers: 
$95,900, repeat buyers: $111,700; first t ime 
buyer is 35 y/o, repeat buyer is 58 y/o 
84.6mm owner-occupied housing units in US.  
60.7% have a mortgage
39.3% have no mortgage

(Nat ional  Associat ion of  Real tors 2023 Survey  of  Home 
Buyers and Sel lers, S t  Louis  FRED)

Photo: Blake Wheeler
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National/State Mortgage Stats

Learn to infuse 
energy into your 
delivery to leave a 
lasting impression

One of the goals of 
effective 
communication is to 
motivate your 
audience

US TotalUS RuralILMeasurementMetric

1,8171,4541,693USD $Average Monthly Payment

4.14.34.1Percent %Average Interest Rate

48.349.652.4Percent %
Average Loan-to-Value
Mark-to-Market 
Ratio of current unpaid principal to current 
property value

696874MonthsAverage Loan Age

Federal Housing Finance Agency, National Mortgage Database

Historical National/State Mortgage Stats
Rural United States

2015201820212024UnitsMetric

1,0161,0801,0981,454USD $Average Monthly Payment

5.14.74.24.3Percent %Average Interest Rate

62.157.855.849.6Percent %
Average Loan-to-Value
Mark-to-Market 
Ratio of current unpaid principal to current 
property value

65666368MonthsAverage Loan Age

1,409.81,485.21,778.62,143.8USD $ 
(Billions)Total Outstanding Loan Volume

Federal Housing Finance Agency, National Mortgage Database: Rural US – Q1 each year

Historical National/State Mortgage Stats
Entire United States

2015201820212024UnitsMetric

1,2851,3891,3871,817USD $Average Monthly Payment

5.04.54.14.1Percent %Average Interest Rate

62.456.758.448.3Percent %
Average Loan-to-Value
Mark-to-Market 
Ratio of current unpaid principal to current 
property value

65666269MonthsAverage Loan Age

8,486.28,822.610,158.511,685.4USD $ 
(Billions)Total Outstanding Loan Volume

Federal Housing Finance Agency, National Mortgage Database: US – Q1 each year
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Available US Home Equity

A record $32.756 Trillion in available home equity according to St Louis FRED

Regional Residential Sales

1,544 total residential brokered, arms-length residential units sold

1,511 (97.86%) were single family detached, remainder (33) were 
condo, townhome, duplex, etc.  

Price range from $5,000-$1.6mm

Median Values: Sq Ft 1,468, List Price $135,000, Sale Price $130,000, 
9 Days on Market 

Central Illinois Board of Realtors, limited to BNA Region

BNA Region: 2023-2024

Single Family Sales

Housing unit sales: 1,544 single 
family residential units (Brokered, 
Arms-Length, Fair Market 
Transactions)

1,511 (97.7%) were single family 
detached or freestanding units.

Multifamily Sales

28 transactions, 86 units –
Average per unit $44,982

Average annual Gross Income per 
unit $6,023.54

Occupied Residential rentals 
traded on a 7.46x Gross$
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NEW CONSTRUCTION

HOUSEHOLD 
FORMATION

RENT VS BUY

Photo: Amanda Smith

New Construction Data, in thousands, Q1

2021202220232024Metric

255267188240Single Family Built for Sale, Total

204196131188Single Family Fee-Simple

71076Single Family Co-Op/Condo

10212312780Multifamily Built For Sale, Total

12161811Multifamily Built for Rent 0-20 Units

9010710969Multifamily Built for Rent 20+ Units

Aging Homes

St Louis FRED

Current & Future Concerns

Functional Obsolescence

Energy Efficiency

Physical Deterioration
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National Housing Shortage

The gap between single-family housing starts and 
household formations grew from 6.5 million at the 
end of 2022 to 7.2 million at the end of 2023 as 
household formations remained steady and single-
family home construction waned.

As household formations outpaced housing starts 
in 2023, the overall gap between household 
formations and total housing starts, including 
single- and multi-family homes, widened from 2.3 
million housing units between 2012 and 2022 to 
2.5 million units at the end of 2023.

Sour ce:  MOVE,  I nc ,  r ea l tor . com

Photo:  CHUTTERSNAP

Source: MOVE, Inc, realtor.com

RENT VS BUY

Increases in buying costs will 
increase rental demand. 

Likewise, the resulting 
strength in rents will elevate 
seller price expectations from 
purchasers.

Source: CBRE, CBRE Group, Inc, cbre.com

While multifamily rents have steadily 
increased, new mortgage costs well 
outpaced rent costs from the rapid rise in 
interest rates from the Federal Reserve in 
recent years.  

Mortgage costs are projected to stabilize. 
However, several factors may influence 
rates such as unemployment and  
domestic and global politics.
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HOUSEHOLD 
FORMATION

Source: St Louis FRED

Household formation has appeared 
generally steady from 1980-present.  

Projected household formation (based on 
2020-2023 data) indicates a notable 
reduction in the formation of new 
households.

Nuclear family households are being 
replaced by multigenerational living 
arrangements.  Children not leaving, or 
returning to their parents’ homes, and 
aging populations relocating to homes of 
other family members.

Regional Homebuyer Financing

Central Illinois Board of Realtors MLS

Strong conventional financing 
and cash purchases – 78% 
combined – indicate heathy 
borrower credit profiles

First-time buyers gravitate 
toward FHA and USDA Rural 
Development loan programs.  

Rate vs Volume

Visual Capitalist

With the majority of existing mortgages 
continuing to age, and locked at historically 
low rates, economic realities are outweighing 
the discretionary purchase/sale of existing 
housing inventory.

$240,000 Mortgage 

Total InterestPaymentTermRate

$141,971.13$1,061.03303.375

$334,821.36$1,596.73307.0
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Core Logic Case-Shiller, US Bank

Uncertainties & Upheaval

Lender Scrutiny

• Underwriting strategies are 
becoming increasingly 
interested in physical condition 
(roof, drainage, water quality, 
etc)

• Impacts of Insurance Premiums

• Impacts of Climate Change

Industry Changes

Real Estate Litigation may result 
in increased direct costs to buyers

Financing has not resolved a 
mechanism to allow borrowers to 
compensate agents with GSE loan 
types.  

Policy, Decisions, 
and Growth (or not)

Community Stakeholders/Decision and 
Policymakers face real challenges in 
stabiliz ing communit ies across the region.  
Workforce development challenges are 
prior it iz ing affordable housing
Taxation policy considerations with a 
shrinking tax base
Zoning changes to allow or incent ivize new 
resident ial development
Embrace of new construction technologies: 
post frame slab-on-grade and prefabricated 
construction

Commentary i s  str i ct l y  the opinion of  Matt  Forcum, 
not  representat ive of  BNA, ERGA, or  any  other  ent i ty

Photo: Tingley Injury Law Firm
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Matt Forcum
Owner/Designated Managing Broker

Shelby Realty Services
Effingham, IL
Shelbyville, IL
Sullivan, IL

217.343.3400

Thank you! 

Clark County Contact:
Nora Swalls
217-826-2034
nswalls@marshall-il.com

Edgar County Contact:
Bob Colvin
217-465-5306

Crawford County Contact:
Resa Shaner
618-546-1412
rshaner@crawfordcountyil.com

Effingham County Contact:
Courtney Yockey
217-342-4214
cyockey@groweffinghamcountyil.com

Moultrie County Contact:
Laurie Minor
217-728-4223
director@sullivanchamber.com

Coles County Contact:
Dr. Ronda Sauget
217-258-5627
ronda@colesntogether.com

www.ILBusinessNavigators.com
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